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• 3887 visitors in 2016
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10:00 PLANNING WORKSHOP

• Development potential assessment

• Environmental impact assessment

• Planning strategies pre-application advice

• Planning applications timelines

• Planning appeal advice

Jonathan Scurlock, NFU

Speaking slots available for planning consultants, if 
interested please get in touch with Meena Manthena

12:00 IET/RECC STANDARDS – WHAT DO YOU NEED TO 
KNOW

Installers will be expected to adhere to energy storage 
standards.

Currently the Renewable Energy Consumer Code, the UK’s 
longest established Code in the sector, has been extended 
to energy storage installations as well to promote consumer 
protection. Come to hear Virginia Graham, CEO of RECC 
discuss:

• Health, safety and sustainable use of energy and resources

• Proposals, estimates and quotations

• Terms of business

• Guarantees

• Dispute resolution process 

• Independent Arbitration service 

As well as:

  Session sponsor

10:00 BEIS AND OFGEM UPDATES

• Impact of the Smart Power Call for Evidence

• What BEIS and Ofgem learned from the consultation?

• What will be the first action to be taken?

• What features in the Clean Growth Plan (former Emission 
Reduction Plan)

• Embedded benefits update

• Timelines and outcomes

10:40 NATIONAL GRID GUIDELINES ON PRODUCT 
STANDARDISATION

• System Needs and Product Strategy release

• How will the frequency response market change

• What has NG learned from storage being part Demand Turn 
Up over the summer

• What is NG’s take on DNOs and storage ownership?

• Timelines and outcomes

11:20 THE EVOLVING ROLE OF DNOS IN ENERGY 
STORAGE

• What do DNOs need in the transition to DSOs?

• Impact of mass vehicle adoption on local networks – 
thresholds and solutions

• The continued debate around storage ownership

• What is DNO’s role in the flexibility markets?

10:00 COMMUNITY ENERGY PROJECTS

• Is technology the key to unlocking local energy markets?

• Using projects to attract revenue to a local area

• Benefits beyond green power

• Policy and tax 

12:00 SOLAR AND AGRICULTURE – DRIVING REVENUE 
FOR FARMERS

• Case study – how did solar help us to increase revenue?

• Solar + storage – what’s best for your land

• What’s the process like and will you risk any business 
interruption?

• What’s the lifespan of equipment?

• What happens at the end of the tenure? 

• Specifics

o Selecting a developer/EPC

o Designing a project

o Grid connection

14:00 WHERE IS THE SMART MONEY GOING IF UK 
PRIMARY MARKETS HAVE SLOWED?

• Sit it out and wait and see – will the downward price curve 
come quickly enough?

• How do solar returns compete with other technologies?

• Looking at other markets you could invest in

BOOK NOW
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• Data on complaints on misspelling 

• Best practice on handling complaints

Additionally the IET alongside a working group make up 
of industry leaders will be releasing energy storage specific 
standards later this year. A representative from the IET will 
guide you through the key takeaways from their work.

14:00 INSTALLERS’ PERSPECTIVE

• Advertising and sales promotion

• Sales techniques

• Rate of install

• Logistical issues

• After sale checklists

15:00 MARKET DESIGN: HOW CAN SMART ENERGY 
DATA MAKE THE ENERGY SYSTEM MORE EFFICIENT?

• The role of domestic energy storage (electricity and heat)

• Incentivising automation at industrial, commercial and 
domestic levels

• The role of the Connected Home in network management 

• The importance of real-time energy data

• A cross industry view on the design of markets and 
BEAMA’s work on driving innovation

Jeremy Yapp,  Deputy Director, Smart Metering, BEAMA

12:00 HOW TO MONETISE AN ASSET WITHOUT 
NATIONAL GRID CONTRACTS

Given the frenzy of planning and grid application, the 
pipeline of storage projects in the UK has reached 2.7 GW. 
So the question is what happens to all of the sites that did 
not get the contracts they were hoping for.

Come to this session to find out

• Selling your assets

o If so who are the most likely buyers and why?

o What can standalone sites be used for?

o How much should they be valued?

• Choosing a different business model 

o Standalone asset

14:00 DEVELOPERS AND FINANCIERS DEBATE

Following the Energy Storage Summit earlier in the year, the 
feedback was that investors were calling developers lazy and 
vice versa.

So for this session we have decided to host a debate where 
investors and developers can talk about risk, where it lies, 
where it should lie and who needs to become more flexible

MACQUARIE | Puneet Sharma, Asset Finance

INGENIOUS | Roberto Castiglioni, Investment Director

CAMBORNE CAPITAL | Harry Vickers, Head of Business 
Development

ANESCO | Chris Miles, Business Development

15:00 THE AFTERNOON WILL BE A SELECTION OF CASE 
STUDIES:

CASE STUDY: BEHIND THE METER

ANESCO | Chris Miles, Business Development

CASE STUDY: EFR

CASE STUDY: STANDALONE

NEC | Senior Representative

15:00 UK HOUSING STOCK – CURRENT AND FUTURE 
OPPORTUNITIES

• How are housing developers modernising new build 
projects and what methods are they employing to ensure 
that developments meet future environmental needs?

• Housing developers speak about their plans for PV on new 
development

• What’s the addressable market for social housing?

• Update on new projects in development

“This was a great opportunity to network with a large number 
of companies and gather different perspectives on the 
development of technologies and the market”
Alex Daynes, Sales Manager, ENERCON GmbH-UK

http://uk.solarenergyevents.com/


3-5 October 2017
THE NEC, BIRMINGHAM, UKDay 2: 4 October uk.solarenergyevents.com

10:00 POLICY UPDATE FOR INSTALLERS

OFGEM and BEIS CFE: 

Enabling storage by removing policy and regulatory barriers                        

Improving price signals for flexibility with half-hourly 
settlement (through smart meters) and smart tariffs to 
incentivise consumers to use, store and export electricity at 
times that are most beneficial or least costly to the system

A system for the consumer – smart appliances to optimise 
energy use (Government envisages that appliances with high 
potential for DSR should have the capability to respond to 
signals to alter how and when they consume energy). Ways 
to encourage uptake:

• Smart appliance labelling

• Regulation of smart appliances

• Requirements for appliances to be smart

Consumer protection issues:

• Social impacts – requirement for measures that deliver 
clearer price signals to consumers, such as smart tariffs

• Data and privacy – need for appropriate privacy 
safeguards to be in place for handling personal data eg. 
patterns of energy use

• Informed consumers - particular information needed to 
help consumers understand the benefits available to them

• Preventing abuses - regulatory oversight of new market 
entities

Anthony Price, Director, Electricity Storage Network

10:00 HOW TO DELIVER NEW PROJECTS IN 2018

• Subsidy-free PV case studies

o Ground mount

o C&I

o Social housing

• The reality of project economics now

• Opportunities to work with communities and community 
groups

11:00 OPERATIONS AND MAINTENANCE

• UK PV: where are warranties likely to expire and what’s the 
time scale you should expect to see this?

• How are we actually raising standards in O&M case studies 
and update on current guidelines

• Selection process for your O&M – what should you be 
looking out for?

• Repowering – case studies and opportunities to win 
business 

12:00 C&I FOCUS: HOW TO WIN BUSINESS

• What has the impact of the business rate increase been?

• Deal flow in 2017 – where have we seen deals happening, 
what did they have in common and how were they closed?

• Exploration of recent PPAs – viewpoints from the 
developer/installer and the off-taker

10:00 MENA UPDATE – HUGE OPPORTUNITIES BUT 
LOW TENDERS

• Tender update – what’s in the pipeline and what prices 
have been secured?

• How can projects be delivered?

• Who’s investing in the region?

• What’s the cost of capital?

• What frameworks have governments put in place for solar?

• Key risks and challenges to be aware of

• Construction update

12:00 IS EVERYONE LOOKING TO THE EAST? ASIA AS A 
DRIVER FOR DEMAND IN THE SOLAR INDUSTRY

• Update on India – how much of Modi’s ambitious plans 
have been delivered?

• South East Asia – Thailand at 3GW – huge O&M 
opportunities

• Philippines and Indonesia  - how are these markets 
growing?

• Off-grid opportunities

• Solar and storage – how are projects working in areas of 
weak or no grid?

• Australia – the solar and storage market to watch?

BOOK NOW
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12:00 GRID CONNECTION GUIDELINES

• How to size a battery

• What the documentation requires

• Timeframes and milestones

This session is reserved for ICPs, if interested get in touch 
with Meena.

14:00 PRODUCT SHOWDOWN

Come to this session to compare different technologies 
within the residential energy storage marketplace

For each technology find out:

• System specs

• Install time

• Ease of install

• System benefits

• Unique features

• Pricing

This session is reserved for manufactures and system 
integrators, if interested get in touch with Meena.

15:00 CASE STUDY: UNIVERSITY OF NOTTINGHAM

Project Scene is a major regeneration project next to the river 
Trent in Nottingham. It involves a 1MW Battery system and 
community level solar array and is looking at demand side 
response.

In addition there is project Sensible which is evaluating a 
range of different market ready solar inverter and battery 
storage options at a household level.

• Methods to approach a deal 

o Who are you selling to?

o What are you actually selling them?

o Handling objections

• Understanding your clients’ needs and designing the 
solution

• PPAs Vs on-site generation

14:00 OPPORTUNITIES IN EUROPE FOR NEW BUILD

• Stability or growth? 

• France and Ireland – Europe’s next hottest markets?

• How much support will projects in Europe receive – is it 
game over for the Fit?

• Mature European markets – what’s left?

• Eastern Europe – are we going to see the rise of new solar 
projects again?

• Turkey – the smart long term play?

• MIP – what real difference would this make to equipment 
prices?

15:00 SOCIAL HOUSING AND NEW BUILD – WINNING 
LARGE SCALE RESIDENTIAL BUSINESS

• The James Street Development in Stirling – solar and 
storage

• How does solar PV change a home’s economics for a 
housing association?

• Technology combinations – beyond solar, how can you 
maximise the value of an installation?

• Connected homes 

14:00 MARKETS TO WATCH 

• East African markets – where have we seen deployment 
and pipeline?

• Ghana – slow movement despite a new government – how 
can we reduce risk in the market?

• Nigeria – a market of 182 million consumers, how will the 
1.4 GW of PPAs signed with NBET (the local offtaker) 

“This is one of the shows I make 
sure to attend every year because 
of the quality of presenters and 
presentations in the various theatres”
Louis Shaffer, Distributed Energy Segment Manager 
EMEA, Eaton Corporation

http://uk.solarenergyevents.com/
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10:00 PACKAGES CASE STUDIES: IS THE WAY TO SELL 
STORAGE ALREADY CHANGING?

A new business model for tackling the residential market is 
through integrated products. Utilities are partnering with 
system integrators and manufacturers to provide a whole 
system solution to the house.

This session will explore this approach to the residential 
market and its competitive edge.

This session is reserved for packages providers, if 
interested get in touch with Meena.

14:00 INSTALLERS’ PERSPECTIVE

• Advertising and sales promotion

• Sales techniques

• Rate of install

• Logistical issues

• After sale checklists

10:00 VIRTUAL POWER PLANTS – THE NEW DIGITAL 
MARKETPLACE?

• Connecting energy generators and buyers

• Trial data from the US, Germany and Australia

• Cenex – Ebbs-and-Flows project in Loughborough 

• Opportunities created by harnessing smarter tech

11:00 DATA AND AI – FINDING SMARTER WAYS TO 
INCREASE REVENUE

• Why you need to be a data-driven organisation

• The big data tsunami – are you ready to make it useful?

• Case studies from cities and businesses – bringing data and 
green energy together

• Lessons from offshore wind – how is the University of 
Manchester using AI?

• Are we moving towards an energy internet? 

12:00 THE EVOLUTION OF ENERGY TRADING

• Blockchain and peer to peer trading 

• Virtual power plant - AGL Energy case study

• Can we really turn consumers into prosumers and sellers?

• Opportunities with storage

14:00 WHAT DO YOU NEED TO DO TO BECOME A 
DIGITAL BUSINESS?

• How will digitisation change the way you do business in the 
future?

MUNICIPAL ENERGY: GOING BEYOND PV

10:00 FINANCING IT

• Where is new investment coming from?

• What impact would decentralising budgets make?

• Bonds – green and municipal bonds

• Debt and equity

12:00 ENERGY STORAGE: DEVELOPING A LOCAL 
AUTHORITY’S STRATEGY

14:00 ESCOS – FIND OUT IF ITS RIGHT FOR YOUR AREA

• What’s the impact of Robin Hood Energy and Bristol 
Energy been?

• What is – and isn’t an ESCO

• Is it the right model for you?

• What alternative options might you have?

• Legal process and what to be aware of

15:00 COMPLETING AN EV CHARGING 
INFRASTRUCTURE PLAN

• How to get other local stakeholders involved and gain 
buy-in

• How does your EV plan fit in with your wider transport 
planning?

• Where to position charging stations optimally

• Who will use the stations? Case studies showing usage 
stats
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• What technologies are forward thinking companies 
deploying?

• Internet of things – how could IoT enable smarter 
networks?

• Security issues – where are there weaknesses in the system 
that need to be addressed?

• What will it cost?

o Equipment

o Installation

o Maintenance

o Power

o Insurance

o Signage

o Lighting and shelter

o Promotion

• Where will the power come from?

• Ownership models

Now in its fifth successive year, the Solar Power Portal Awards returns to the Hilton Metropole 
NEC on the evening of  Wednesday 4 October 2017 to recognise the best and the brightest of  
the UK’s clean energy sector. 

Nominations are now open and we’ve 13 categories for you to enter.

GALA DINNER AWARDS CEREMONY
Wednesday 4th October 2017 | Hilton Metropole, Birmingham, UK

awards.solarpowerportal.co.uk
Nominate now at: 

NOMINATIONS 
NOW OPEN!

“This event is a great way to meet 
suppliers and see new developments 
in a fast moving industry where 
change is the future”
George Browning, Partner, GNF & GA Browning

http://uk.solarenergyevents.com/
http://awards.solarpowerportal.co.uk/

